[INSERT LOGO]
Dear Attendee,
Thank you so much for attending our Social Security and You workshop. We’d like to take this opportunity to introduce ourselves. We are COMPANY NAME and we’ve been helping people like you with retirement, income, and life insurance planning for more than XX years.
Today, we will cover several major questions all retirees must get right to thrive in retirement. 
First, we’ll cover inflation and help you understand how it will impact your plans for the next several years. We will describe some options and strategies you can consider as we see inflation impacting our day to day lives. 
Next, we will discuss taxes, and from a 30,000’ foot overview, share some details on what you can expect (and why) from taxes going forward. Most importantly we will describe some options and strategies you can consider as you seek to reduce your tax exposure in the future.
After that we will talk about Social Security – again from a bird’s eye view we cover some of the challenges Social Security faces and ways that you can ensure you get the most from your hard earned benefits. There are hundreds of ways you can file for Social Security, but after 12 months your claiming strategy is locked in. Most financial advisors don’t help their clients maximize their benefits, but this is where our plans begin!
Once we have covered those three items, we will dig in a little to Market Volatility (and how you can leverage it to your advantage). 
Finally, we will close with some information on fees you might want to look out for in your current portfolios. 
No one wants to just pay the bills in retirement–you want to thrive. You want to take that trip to Europe or buy the dream RV and travel the country. Unless this is planned and budgeted for, there is a good chance it will remain a dream. That’s why we do what we do… we know hope is not a course of action… we want to show you how to make your retirement dreams a reality. 
Our passion is working with families to design safe money solutions for their future. If you find value in what we share tonight, we want to ask that you invest an hour of your time with us to see how you and your family’s future, can be improved. There will be no fee for this consultation. This helps us address your concerns in a pressure free environment – one that first and foremost builds trust.
Thank you again for attending the workshop and we look forward to learning more about you and your family.
All the best,
[ADVISOR NAME]
[ADVISOR CONTACT INFORMATION AND WEBSITE]
